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Disclaimer

This presentation (“Presentation”) has been prepared by Huuuge, Inc. (the “Company”). By reading the Presentation, you agree to be bound by the following limitations.

This Presentation is strictly confidential to the recipient. Neither this Presentation or any part hereof nor the information contained herein may be reproduced or redistributed, passed on, or the contents otherwise
divulged, directly or indirectly, to any other person or published, in whole or in part.

If you gain access to this Presentation by mistake, or you are not an addressee of this Presentation or a person authorized to use this Presentation, please bear in mind the confidential nature of this Presentation and
immediately contact the Company in order to return it to the Company.

The Presentation does not constitute an offer to sell or subscribe for or a solicitation of an offer to purchase or subscribe for securities. This Presentation is provided for informational purposes only. This Presentation
does not constitute or form part of and should not be construed as an offer, solicitation or invitation to sell or issue, or an offer, solicitation or invitation to, subscribe for, underwrite, buy or otherwise acquire, securities of
the Company or any of its subsidiaries in any jurisdiction, or an inducement/recommendation to enter into investment activity in any jurisdiction. Neither this Presentation nor any part hereof, nor the fact of its
distribution or issuance, shall form the basis of, or be relied on in connection with, any contract, commitment or investment decision whatsoever.

The information contained herein is only preliminary and indicative and does not purport to contain the information that would be required to evaluate the Company, its financial position and/or any investment decision.
This Presentation is not intended to provide, and should not be relied upon for, accounting, legal or tax advice nor does it constitute an investment recommendation. This Presentation is given in conjunction with an oral
Presentation and should not be taken out of context.

No information included in this Presentation may be considered as investment advice or investment recommendation. The information contained in the Presentation has not been independently verified. No
representation, warranty or undertaking, expressed or implied, is made as to, and no reliance should be placed on, the fairness, accuracy, completeness or correctness of the information or the opinions contained
herein.

Matters discussed in this Presentation may constitute forward-looking statements. Forward-looking statements constitute statements that are other than statements of historical fact. Statements which include the
words “expects”’, “intends”, “plans”, “believes”, “projects”, “anticipates”, “will", “targets”, “aims”, “may”, “would”, “could”, “continue” and similar statements of a future or forward-looking nature identify such forward-looking
statements. Forward-looking statements include in particular statements regarding the financial performance, business strategy, plans and objectives of the Company for future operations (including growth potential).
All forward-looking statements included in this Presentation address matters that involve known and unknown risks, uncertainties and other factors which could cause the Company’s actual results, performance or
achievements to differ materially from those indicated in such forward-looking statements and from past results, performance or achievements of the Company. Such forward-looking statements are based upon
various assumptions and estimates regarding future events, including numerous assumptions regarding the Company’s present and future business strategies and future operating environment. Although the Company

believes that these estimates and assumptions are reasonable, they may prove to be incorrect.

The information, opinions and forward-looking statements contained in this Presentation speak only as at the date of this Presentation and are subject to change without notice. The Company, its directors, agents,
employees and advisors do not intend to, and expressly disclaim any duty, undertaking or obligation to, make or disseminate any supplement, amendment, update or revision to any of the information, opinions or
forward-looking statements contained in this Presentation to reflect any change in events, conditions or circumstances. To the extent permitted under the applicable provisions of law, neither the Company nor any of
their affiliates, advisers or representatives shall have any liability whatsoever (in negligence or otherwise) for any loss however arising from any use of this Presentation or its contents or otherwise arising in connection
with this Presentation.

This Presentation is not for distribution or use by any person or entity in any jurisdiction where such distribution or use would be contrary to local law or regulation or which would subject the Company or any of its
affiliates to authorization, notification, licensing or other registration requirements under applicable laws. Any failure to comply with this restriction may constitute a violation of United States securities laws. Persons
into whose possession this Presentation comes should observe all such restrictions.
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Empower billions of people
to play together

Transform mobile gaming
into a massively social
experience




A Huuuge track record of success
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Huuuge Games at
a glance

Who we are: A global game developer and
publisher focused on the multi-billion, fast
growing mobile gaming market

What we do best: Develop, publish and
operate mobile games at scale

Why we excel: Best-in-class free-to-play
game monetisation

$333m

Revenue

$0.96

ARPDAU

10

Offices across
the globe

30%

Revenue 3Y CAGR

17.2%

Adjusted EBITDA
margin

600+

Team members

$35

ARPPU on core
franchise

om
Average MAU

7.4%
MAU payer
conversion % on
core franchise




Huuuge is a global team of teams

Talent centric
Focus on hiring AAA+ talent

Las Vegas
® United States

Accelerate learning
Grow knowhow & capabilities

Szczecin
. Poland
Dublin
Ireland * Bvd
P¥ goszcz Helsinki
el T Finland
London
United Kingdom T Warsaw
= T Poland
Amsterdam
Netherlands
- Tel Aviv
Limassol l sl
Cyprus

Huuuge culture
Building winning teams

Hong Kong
Hong Kong
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A ‘Huuugely’ exciting and differentiated proposition

|
Massive and rapidly growing mobile Leader in truly social mobile gaming Upside from highly valuable user
gaming market with proven games and attractive base and best-in-class monetisation
pipeline metrics

Fast growing top line and cash flow Proven Build & Buy strategy with Founder-led, visionary and
generation underpinned by scalable robust and growing pipeline of experienced team with a strong
business model opportunities track record of success

Ul HuuUGE



Overview of our core franchises
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The Evergreen Nature of Our Games

Quarterly revenue cohorted by the year of install (Sm) Truly social - driving monetization to best in class KPI's
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Huuuge Casino and Billionaire Casino
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New franchises

Accelerating growth resulting in increased revenue diversification

New franchises as (%) of total revenue
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Number of daily paying users
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Revenue new franchises growth in Q1 2021
- record high 4th quarter in a row



Build: Multiple organic growth avenues
across products and operations
) 5

Increasing ARPPU
on existing users

Thanks to tech and content
@ improvement

=7

Increasing payer

m conversion
Social aspect helps drive

N duct incremental conversion vs. @
ew proauc typical mobile gaming product
development '

a /A GI'O\.NIITQ DAU Strong pipeline of
*~ with existing games new games
Curated game economies :

increase engagement
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Buy: Strong pipeline of potential deals

BUY PIPELINE of potential opportunities

87 opportunities | Longlisted
— 31 opportunities | Shortlisted
' 3 opportunities | Active pursuit

+ Casual or Social Casino genre focus M&A

Target profile:

+ (Consistent revenue growth
+ EBITDA generative

+ Proven revenue stream(s)

IPO proceeds deployed
by the end of 2022




LY Fuel Plug & Play

Rocket Fuel for Games

Universal and
independent platform
to drive growth
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Huuuge's strong track record of revenue growth across franchises
has led to substantially improved EBITDA performance

Revenue ($Sm) Adj. EBITDA and % margin (Sm)
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Source: Company information, audited financials.




Our franchises continue to attract new users while our ability
to convert customers into payers drives top-line performance

. o
Conversion (%) DPU (thousands) ARPPU (USD)
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m Play Together.

For more information please see https:/irhuuugegames.com



https://ir.huuugegames.com

